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Simplified AP Payments

Finexio is Payments-as-a Service delivering these key 

benefits to CFO’s and finance teams:

Reduces Costs by eliminating manual work, paper, and preventing 

errors 

Saves Time by handling all administrative tasks + supplier 

management

Increases Efficiency by allowing your team to focus on strategic 

initiatives

Improves Cash flow by accelerating payments to suppliers without 

impacting the cash on your balance sheet.

DISTRIBUTION

HIGHER EDUCATION

HOSPITALITY

LEGAL

MANUFACTURING

FEATURED CLIENTS

Finexio benefits buyer + supplier by providing OPTIONS, SERVICE, & SPEED 



The Changing Role of the CFO
Finding, funding & enabling growth-driving solutions is key
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Find and fund solutions that will drive 
long-term growth

Transform the finance function to scale to 
meet growth demands



POLL QUESTION #1
What is your finance department’s top priority?

6

• Reducing operational costs 

• Improving cash flow/working capital 

• Doing more with less

• Finding ways to mitigate the risk of fraud

• Something else



The Rising Importance of Cash Flow
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Cash is king.
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• Research and development

• Purchase of raw goods or materials

• Sales and marketing

• Manufacturing and distribution

• Payroll and administration 

• Facilities



Today’s Reality
The cashflow impact of economic volatility
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Reduced sales

Reduced receivables

Less operating cash

Less money 
for inventory

Less product to sell



Cashflow Insolvency
A real threat, particularly for SMBs
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Reduced sales

Reduced receivables

Less operating cash

Less money 
for inventory

Less product to sell

CASH OUTFLOWS



Cashflow Means More These Days
Which of the following have been negatively impacted by the recession?
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Average Days Late

Aging Balance

Days Sales Outstanding (DPO)

% Bad Debts

No Impact

Rejected Credit Applications

Number of Customer Disputes

65%

55%

55%

19%

16%

13%

6%



Suppliers are Struggling to Get Paid
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14.7%

SOURCE: PYMNTS



Cash optimization 
is an imperative.
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• Reduce the need for borrowing

• Avoid drawing against credit lines

• Fund growth-driving initiatives

• Smooth out seasonal fluctuations

• Minimize the risk of insolvency



How to Help Your Suppliers
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Assess

EngageAct



POLL QUESTION #2
How has the number of suppliers asking for accelerated 

payment of their invoices changed since 2019?
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• Significantly higher

• Slightly higher

• Unchanged

• Slightly lower

• Significantly lower



Payment Timing
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A New Way to Think About Payments

Minimize AP department costGoal

Manual and labor intensivePayments Process

FTE cost + cost per paymentMetrics

Static + difficult to changePayment Terms

From Payments Overhead... To Cash Optimization...

Improve cash flow for buyers + suppliers

Digital + Automated

Cash unlocked + early payment savings

Dynamic + Flexible
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Early Payments
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$9 trillion global investment opportunity

SOURCE: Main Street Advisors



“What if I Don’t Have the Cash to Pay Early?” 
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No problem!  Some companies have cash 
available to guarantee early payments.

SOURCE: Main Street Advisors



With Early Payments, buyers can realize the cash 
opportunity that exists in their payables:

Pay suppliers on invoice approval and earn a rebate

Access third-party funding to finance early payments

Automate payments for all suppliers

Easily extend payment terms to free up cash

Buyer 
Benefits
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With Early Payments, suppliers enjoy the benefits that 
come with early payments

Suppliers can get paid quickly – weeks, even months 
ahead of typical payment terms  

Payments are made directly into supplier bank accounts – 
say goodbye to paper checks!

Suppliers can access more of the cash needed to succeed 
and thrive in today’s economy

Supplier 
Benefits
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DAY 0 Supplier sends invoice to Buyer 

DAY 1-9  Buyer approves invoice and transmits invoice details to Finexio 

DAY 10 Finexio pays the Supplier 100% of the invoice value (minus the 

discount fee)

DAY 30 On Invoice Due Date Finexio collects invoice amount from Buyer

How It Works
Payment Timeline

Supplier Sends Invoice to the 
Buyer

DAY 1-9 

DAY 30 

DAY 10 

Payment Timeline  

Buyer Approves Invoice & 
Transmits Invoice Details to 
Finexio

DAY 0 

Finexio Pays the Supplier 
100% of the Invoice Value 
(minus the discount fee)

Finexio Collects Invoice 
Amount from the Buyer
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Decouple when suppliers get paid 
from when you pay
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Early Payments: Optimized cash flow

<10 days

Traditional AP: Static payment terms

30 day term

New 60 day term

Vendor paid 
by buyer

Invoice 
receipt

The Early Payments 
solution provider gets 

paid by buyer

Invoice 
receipt

Vendor paid 
by buyer



POLL QUESTION #3
Does your organization offer suppliers early payment?
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• Yes
• No, planning to deploy within 6 months
• No, but planning to deploy in 6-12 months
• No, but planning to deploy in 12 months or more
• No, and no plans to do so



FinexioCash™
A fully integrated, early payment program that 
delivers benefits to Buyer and Supplier alike.
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Access instant funding to 

finance early payment

FinexioCash is integrated into our overall solution so
ALL Finexio customers can reap the benefits   

A New Way to Unlock Cash

Automate payments for 

all suppliers

Pay suppliers on 

invoice approval 

and earn cash back

Easily extend payment 

terms to free up cash
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Supplier Enrollment + Validation

Enrollment -- enter basic organization, 
remittance, and POC info

The process is simple, user-friendly and secure

Validation -- digitally validate and establish 
payment channels 
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Proven Supplier Workflow Assets For Buyers and Suppliers
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Best Practices to Drive Cash Adoption



Transform the Way you Pay Suppliers
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How to Achieve Value
The Transformative Benefits of Electronic Payments
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Payment 
Speeds

Payment 
Terms

More Digital 
Payments

More Time 
Savings



Questions
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Get In Touch

FOLLOW US

Contact Us

David.Rose@finexio.com
214-994-5093 Contact Us

https://twitter.com/finexiopayments?ref_src=twsrc%5Egoogle%7Ctwcamp%5Eserp%7Ctwgr%5Eauthor
https://www.linkedin.com/company/10697239/admin/
mailto:David.Rose@finexio.com
https://www.finexio.com/contact-us

